


Disclaimer

IMPORTANT NOTICE

THIS PRESENTATION IS NOT AN OFFER OR SOLICITATION OF AN OFFER TO BUY OR SELL SECURITIES. IT IS SOLELY FOR USIRESEANATV@ES FOR 1S PROVIDED AS INFORMATION ONLY. THIS PRESENTATION DOES
NOT CONTAIN ALL OF THE INFORMATION THAT IS MATERIAL TO AN INVESTOR. THIS PRESENTATION IN AND OF ITSELF SHOULD N&SGIORNYTINEBSTMENT DECISION. BY ATTENDING THE PRESENTATION OR BY
READING THE PRESENTATION SLIDES YOU AGREE TO BE BOUND AS FOLLOWS:

This presentation is not an offer for sale of securities in the United States, Canada or any other jurisdiction.

This presentation may not be alhclusive and may not contain all of the information that you may consider material. NeitheB 8&r any third party nor any of their respective affiliates, shareholders, directors, officers, employees,

agents and advisers makes any expressed or implied representation or warranty as to the completeness, fairness or reasorabl#rthe information contalned herein and none of them accepts any respon3|blllty or Ilablllty (including

any third party liability) for any loss or damage, whether or not arising from any error or omission in compiling such iatgrni | | Ak A | Ckngn jd ATS$S LAalnsAl | CgentyC jT |l ntk C
Certain data in this presentation was obtained from various external data sources and SEB has not verified such data vaffeirdent sources. Accordlngly, SEB makes no representations as to the accuracy or completeness of that

data. Such data involves these risks and uncertainties and is subject to change based on various factors.

By accessing this presentation the recipient will be deemed to represent that they possess, either individually or throwghatvisers, sufficient investment expertise to understand the information contained herein. The recipient of

this presentation must make its own independent investigation and appraisal of the business and financial condition of &Beé&ipient is strongly advised to seek its own independent financial, legal, tax, accounting and regulatory
advice in relation to any investment.

This presentation does not constitute a prospectus or other offering document or an offer or invitation to subscribe foumhase any securities and nothing contained herein shall form the basis of any contract or commitment
whatsoever. This presentation is being furnished to you solely for your information and may not be reproduced, copied, stdsseminated or redistributed, in whole or in part, in any manner whatsoever to any other person. The
distribution of this presentation in certain jurisdictions may be restricted by law and persons into whose possession tegepiation comes should inform themselves about, and observe, any such restrictions.

No securities have been or will be registered under the U.S. Securities Act of 1933, as amended (the Securities Act) aanyitecurities regulatory authority of any state or other jurisdiction of the United States and securities may not

be offered, sold or transferred within the United States or to U.S. persons except pursuant to an exemption from, or ingatitton not subject to, the registration requirements of the Securities Act and applicable state securities laws.

This presentation is not a public offer of securities for sale in the United States.

In the United Kingdom this presentation is being made only to and is directed only at (a) persons who have professionalengeein matters relating to investments who fall within Article 19(1) of the Financial Services and Markets

Act 2000 (Financial Promotion) Order 2005 (the Order) and (b) other persons to whom it may otherwise lawfully be communicateaiccordance with the Order (all such persons together being referred to as relevant persons). Any
investment activity to which this communication may relate is only available to, and any invitation, offer, or agreemenagage in such investment activity will be engaged in only with, relevant persons. Any person who is not a

relevant person should not act or rely on this document or any of its contents.

5Cl niaet | n AnCT Cinl yjinAaeT CA é7 nEeél L] ClICinfinej 1 | Cdpgrétipnal perfordhande. Excgyt for the mistofcal diormationéantainel leteib, Ststementsjinthisn nnl ¢ CF
LI CrCTnAneéjT fEeyE yjTnAéer fj|AF jI LE|AFCH tnyE flOSIFGYUID OFieedlguUTy jOfnéedign QUETy CfsT nl eyl enlginnUEDU DO fQf Oy gnfelll Ti naOUCTY ¢
ODj figuwD Otnl AincPsWD OLEeégjljLESWD Ol’_le(:yn WD OFEjngdli® @iédgaengn/CoOulpmi AmRET € Yodkingitafements invdleeth humbdi of dsksii | & fi n é
nTy¢lnieinecCt ATA jnECI dAynjll nEfRAn VindgA Vi nt C v >4 A htoriiepult exfirgssed & pligd by duch forwaribakiAg sfatenhents) These nisks arkl @rdeftalrities IndludeC | &

inn AlC Tjn géTéenCA njD v>4Al fAuégeéens n iperformiggygolns,litgpétiasd expdnsiah, e deguacyeonits allbwarcdifor &l Imssed, ifsnprpvisdning Gokceg techijoldgical phanges,
investment income, cash flow projections, exposure to market risks as wells other risks. SEB undertakes no obligation iclypupbate or revise forwardlooking statements contained herein, whether as a result of new information,
future events or otherwise. In addition, forwardooking statements contained in this presentation regarding past trends or &ittes should not be taken as a representation that such trends or activities will continue in the future. You
should not place undue reliance on forwasoking statements, which speak only as of the date of this presentation.
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Growth & strong credit rating in diversified business

Diversified Business mix
Operating profit full year 2017

Life & Investment
Management

Baltic Banking Large Corporates &

0,
- Financial Institutions

10%

36%
Corporate &

Private Customers

Operates principally in economically robust AAA
rated European countries

A Universal banking in Sweden and the Baltics
A Principally corporate banking in the other Nordic countries, UK and Germany

Stable growth trend

Average quarterly profit before credit losses (SEKbn)

CAGR 9%

SO B N W A 00 O N

2011 2012 2013 2014 2015 2016 2017

A Self financing growth with increased leverage on existing cost cap
A Full focus on Swedish businesses

A Continue to grow in the Nordics, Germany and the UK

A Savings & pension growth

Strong credit rating

Rating Ov n flon®

Institute Short term | finei é_?ﬂg term Uplift Outlook
s&P A

i AEA

Fitch aa-

* of whichonenotchis dueto the implicitstate support 4



Our way of doing business

Focussince 1856 Vision 2025

Full-service customers

Financial 700
. 1 1 1 customers
" To deliverworld -class Institutions
Holisticcoverage co t A
service 10 our customers SME 267k
. . . Full-service
Investmentsin core services companies customers
Private 1.4m
. . . Full-service
individuals customers

Sincethe Wallenberg family founded SEB in 1856we have been working in the service of enterprise . Thejourney continues with the vision to
deliver world -class service to our customers. The Wallenbergfamily is still the main shareholder via Investor AB.



SEB aims to be aole model In
sustainabllity within the financial industry

Market leader in greerbonds N ¥ O SEB sustainability
“ 7 5 fund Sweden

Active ownership/Board diversity

Microfinance funds reaching ~20 m customer

Walkingthe talk
Eg\; :lFones Advised in the J_,_lf
Sustainability Indices Fil gAAl -
In Collaboration with RobecoSAM social bond issue Best financial
company by

SSEMisum
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sustainable value creation

Advantages Advantages
Profit generation Balance Sheet

1. Diversified business mix and income distribution 1. Strongfundingstructure

2. Operates in a strong economic environment 2. Low assetencumbrance

3. Leading in core business areas 3. Stablelong-term ownershipstructure

4. Costcapkeepingexpenses down for eight years 4. Strongasset qualityand comfortable capital buffers

high above SFSA requirements

Sustainable value creation



v>4Al AeRC| Il edéeCA unlt

Highest corporate and institutional exposure and Diversified income stream with least dependence
low real estate & mortgage exposure on NIl
Sectorcredit exposurecomposition, EAD, Sep 2017 Operatingincome by revenuestream, Sep 2017 rolling 12m

SEB Peer 1 Peer 2 Peer 3 SEB Peer 1 Peer 2 Peer 3
m Corporates ® Institutions m Net interest income B Net fee & commission income
m Real estate m Housing co-operative associations # Net financial income Net other income
®m Household mortgages m Other retail loans (SME and households)
Other

{EC ¢gif rcCig >InAanC AT A ~j| nbibC lamys tojporajes, Gstitutions Ang Gighmet wortmdivitiuals. | 1 nt
This is reflected irthe broad income generation base where SEB is the least dependant on NII. =

1) EAD = Risk Exposure Amount / Risk Weight eSéurce: 6amgagii| U AT A qU Us | CLj I nl




Leading market positions in core business areas

Corporate and Institutional business ) Operates principally in economically robust

AAA rated European countries
The leading Nordic franchise in Trading, Capital Markets and FX activities,

Equities, Corporate and Investment banking
Second largestNordic asset manager with SEK 1,830bn under

management ~ F
Largest Nordic custodian with SEK 8,046bn under custody o A -~ i .S:tpetersbur(“‘ Y od
i g PG B o e

Private Individuals ¥ , S Ave )

The largest Swedish Private Banking in terms of Assets Under ’,’fsaopamo

Management

No. 2with approx. 10% market share in total Swedish household savings

market Share of operating profit full year 2017 2

Largest bankwith approx. 9% of the total life and pension business in

Sweden Sweden

Swedish household mortgage lending: approx. 14% = Nordic excl. Sweden

Second largestbank in the Baltic countries m Baltics

m Germany

1) latest available information
2) Excluding items affectingcomparability, Germany excl. Treasury operations

Sustainabis growing sarmings



Operating expenses kept down by cost cap

Self-financing growth through €iciency savings

Decreasing cost Increasing cost
A Reducing FTEs A Investmentsin growth and customeinterface
A Transferof business operationgo Riga and Vilnius A Salary inflation
A Costsynergies A 1T development
A 1T simplification
SEKbn A Outsource where not distinctive or cost competitive

25.4 A Partneringto achieve scale and reach in offering
A Collaboration in norcore areas

13 % Cost
decrease Cost cap: 22

21.9 <22

2008 2016 2017 2018
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SEBhas astrong funding structure and the lowest
asset encumbrance
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Average quarterly balances in 2017

Equity  ® Subordinated debt  ® Senior unsecured bonds Covered Bonds m®CP/CD Deposits from Credit Institutions B Deposits from the Public

10% 9% 12%

8%

7% 7% 6%

SEB Peer 1 Peer 2 Peer 3

[
i

Source Companiesh  q Uresulit ®ports
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